NEW HOME SALES GUIDE

. MIRAMONTE
What you can expect during the sales process
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THIS GUIDE INCLUDES:

Helpful tips for your buyers

A Process Map showing key phases of construction - meetings & appointments
Do's and Don'ts of New Construction

Benefits of buying new vs. re-sale
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Designed to accommodate today's busy lifestyles, new homes feature open floor plans, flexible spaces,
improved safety features, low-maintenance materials and other amenities that make them more appealing
than ever before.

Prospective home buyers who wish to live in age-qualified communities, for those 55 and older, will find a
large selection of homes tailored to the evolving lifestyles of the baby boom generation.

There are many other benefits associated with buying a new-build home:

¢ Brand new homes are one of the easiest ways for any home buyer to get on the property ladder and
start generating substantial equity over the first few years.

¢ New homes are safer than older homes! They feature better wiring systems and have to adhere to
today's strict building codes and standards.

¢ New homes are healthier because most hazardous materials have been eliminated from home building
products.

¢ Due to better windows, more efficient heating and cooling equipment, better control of air infiltration
and greater use of new insulation technologies - new homes are twice as energy efficient as homes
built prior to 1980!

¢ New homes are less expensive to maintain than older homes. A new home can be operated for 20-30%
less than a home built prior to 1980.

¢ New homes often sell at higher resale values than older homes and carry better warranties.

¢ A new home, in a new community allows you to make friends quickly - everyone in the neighborhood
is new and that allows you to establish bonds and create long lasting friendships.

¢ Pride in being the first owner of a new home - which is an expression of your style, lifestyle and
opinions.

¢ You don't have to worry about replacing old carpeting, counter tops, appliances or the roof! You get to
choose exactly what you want and it's ready as soon as you move in!

¢ Today's new homes are being wired to take full advantage of the latest communication, security, home
office and entertainment technologies.
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DO:

¢ Talk to your buyer about the registration process of New Home Construction.

e Call the sales office and register them over the phone if you can’t be with your buyers when they are out looking at
new homes

¢ Be present at the time of contract with your buyer. New Construction contracts are much larger and
complicated than resale due to disclosures and legalities.

¢ Attend all meetings, walks and closing appointments with your buyer.

¢ Maintain a complete file of the construction process. All paperwork, meeting dates/times, pictures of the
home being built, etc...

¢ Follow up daily/weekly with your buyer's lender on the status of their loan and what
items/documents are pending.

¢ Always obtain a copy of the Public Report receipt at contract signing.

DON'T:
e Drop your buyer off at the sales site and expect the site agent to do everything.
¢ Assume that every new home site is negotiating price.

¢ Assume the lender has everything under control. Please follow-up, follow-up and follow-up!
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YOUR ARIZONA BUILDER SINCE 1992 M I R A M O N T E SOUTHWEST LIVING, THE WAY IT SHOULD BE
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What to Expect!
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*Process may vary by community. See Miramonte sales agent for site specific details. o
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